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I would like to attend Forrester B2B Forum EMEA on 28–29 September 2026 in London. This event is designed for B2B marketing, sales, and product leaders who are responsible for driving growth, strengthening go‑to‑market strategies, and proving business impact in complex buying environments. 	Comment by Shayna Neuburg: I believe this should be B2B Forum EMEA, rather than Summit. I have changed it throughout.

https://www.forrester.com/event/b2b-summit-emea/

B2B Forum EMEA focuses on turning strategy into execution. The agenda features keynote presentations, breakout sessions, case studies, and interactive discussions centred on evidence‑based best practices for modern B2B growth — including buyer‑led growth, demand and account strategies, brand leadership, and revenue alignment. Attending will give me practical frameworks and real‑world insights that I can immediately apply to our work.

As we continue to prioritise efficiency, impact, and measurable outcomes, learning from Forrester analysts and peer organisations facing similar B2B challenges will be especially valuable. Three initiatives that would directly benefit from insights I bring back include:

• [add project or initiative] 
• [add project or initiative] 
• [add project or initiative]

Below is an estimated breakdown of the event costs:

Transportation: ____
Hotel: ____
Individual registration: £699 client/£799 nonclient
Total estimated cost: ____

To manage expenses, I will seek cost‑effective travel and lodging options. In addition, access to session content and post‑event materials will allow me to reinforce learnings and share insights with the broader team.

Attending Forrester B2B Forum EMEA will equip me with actionable insights, practical tools, and peer perspectives that will help improve our B2B strategy and execution. I will ensure a strong return on investment by delivering a post‑event summary with key takeaways, recommended actions, and implications tailored to our priorities.

Thank you for considering this request.

Regards,
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